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As a business owner and entrepreneur myself, I know all too well the ups and downs of building a successful business 
from the ground up. When things are going great, it’s exhilarating, but when things don’t work out as planned, it can 
be devastating. A business is, after all, a product of our blood, sweat, and tears—and sometimes our life savings. When 
you’re the one steering the ship, it’s personal: the success, the failure, the stress, the joy, the people, the money. It’s a 
rollercoaster of a ride. But you don’t have to go it alone.

I founded enstigate™ solutions for the business owner, not the bank. As an entrepreneur, I know how easily a minor 
setback can turn into a major problem. And even when your business is running smoothly, I know how daunting it can 
be to take it to the next level. That’s where enstigate™ solutions comes into play. At enstigate™, we work for you. We 
get you the cash you need to overcome life’s hurdles. We find the funding you need to grow. enstigate™ gets you the 
right money, at the right time, in the right way. 

Over the years, I’ve helped many people gain access to funds. In 2004, I began my financial career in residential  
mortgages. I then branched out to alternative financial products just before the financial crisis of 2008. After  
weathering the crisis, I went into business for myself, running my own companies and performing consulting work. I 
was pulled back into the money business when my friend Mike found himself in a tight spot.

Mike ran a successful business with over $1M of work scheduled for the upcoming year. A few of his clients hadn’t 
paid, and a couple of unexpected bills came in from his suppliers. He quickly found himself in an unforeseen situation: 
he needed to raise $20,000 within seven days to prevent his business from getting shut down! If he didn’t rectify the 
situation, his employees  would be out of a job, he would lose valuable income, and he would face financial ruin.

Like so many business owners, Mike wasn’t positioned for the unexpected. He never worried about funding; he never 
gave it a thought. He had relied solely on cash flow. When business is running smoothly, you don’t think about the  
unexpected. In a situation like this, when issues arise, it may be too late to solve the problem. On top of that, Mike’s 
books and accounts weren’t up to date. Mike wasn’t fundable because he didn’t have a great business. He wasn’t 
fundable because he wasn’t prepared. Quite often, it’s that small bump in the road—that one degree 
off—that sets the course for failure.

Thanks to my financial experience, I convinced Mike’s funder, despite the lack of preparation, that Mike had a solid 
business. We got him $38,900 in the nick of time. Only three months later, while he was paying back the loan, the 
same funder gave Mike another $20,000 to further grow his business.

Five years later, because we were able to shift the course of his business, Mike’s company is flourishing. He employs 
dozens of people; he has a strong customer base; and he serves his community. None of this would be possible had 
he not received that small amount of funding.

I remember how great it felt to call Mike to let him know everything was going to be alright. It was the same call I 
wish I had received a few times throughout the years during my own business ventures. It’s why I created enstigate™  
solutions, so I can make that call again and again to our clients. I know firsthand how special it is when someone  
believes in your visionand supports your dream. Let enstigate™ support the growth of your business, before a setback 
is on the horizon.

Yours Truly,

Brian Rassi
CEO and Co-Founder
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CEO and Co-Founder of 
enstigate™ solutions

For over 18 years, Brian has worked 
in many industries. Not taking the  
traditional route, he has gained  
crucial business knowledge from his 
work on various projects, in various 
industries, holding various positions. 
It has been humbling, to say the least.

This diversified career gives Bri-
an an edge: he approaches a chal-
lenge from numerous angles,  
succeeding to move a 
project forward when  
others give up. He is a catalyst, an 
agent for acceleration. Brian finds  
outside-the-box solutions and  
untapped possibilities others cannot 
see, leading to prosperous outcomes.

Brian is an adept businessman 
who takes great pride in service to  
others. enstigate™ allows him to 
mix these two passions: people and  
opportunity. There are many reasons 
businesses fail, but a strong support 
system amplifies your chance of  
success. Does your business have the 
support it needs to grow?

The support enstigate™ provides 
helps our clients fulfill their vision.  
Brian and the gang at enstigate™ 
get the right money, at the right 
time, in the right way. Helping small  
businesses reach heights they never 
imagined is what fuels him. Become 
a member of the enstigate™ family  
today and let us turn your dreams 
into a reality.

ABOUT BRIAN RASSI



HOW ENSTIGATE™ SOLUTIONS WORKS FOR YOU
At enstigate™, we understand the ups and downs of running a business. Even the most seasoned entrepreneur 
encounters obstacles along the road to success. With the day-to-day pressure of running a business, it can be diffi-
cult to step back and make the right decision to propel your business forward. That’s what we’re here for. Whether 
you’re facing an unexpected financial hurdle, or you’re simply ready to take your business to the next level, we have 
a solution for you.

Successful business owners understand the more money you have access to, the more opportunity you have to 
grow your business. Entrepreneurs know from experience it’s better to have the money before you need it, rather 
than scramble to find it when an obstacle or opportunity presents itself.

How do you think Amazon achieved the success it enjoys today? Jeff Bezos turned his small online bookstore into 
a global powerhouse buy artfully positioning the company to access funding and opportunity whenever possible. 
The same is true for Apple, Microsoft, and many other top successful companies. The only difference between these 
companies and yours is they had the available resources to provide the best possible environment to make sound 
business decisions and propel their business forward. That’s it—nothing more, nothing less. enstigate™ solutions is 
your resource.

OUR PROCESS
enstigate™ is your one-stop trusted solution provider. We help businesses formulate an immediate, detailed game 
plan and find you the financial resources you need to grow your business. We don’t provide cookie-cutter results; 
our solutions are tailored to your specific circumstances—no matter your industry.

When it comes to business, you can’t afford to make mistakes. Our stream-lined, in-house underwriting process 
ensures you overcome your business obstacles smoothly and efficiently. We have access to thousands of trusted 
funding sources. We provide you with viable solutions that have been meticulously vetted. It’s how we gain you 
access to funds when the other guys can’t. enstigate™ ensures the highest return on your investment (ROI) and the 
best customer experience around.

WE’VE BOTH RAISED AND SAVED MILLIONS OF DOLLARS  
FOR COMPANIES JUST LIKE YOURS.
We designed our solutions marketplace to provide the professional resources your growth-minded business needs 
to thrive. Contact our team or professional consultants for an assessment of your business. Within minutes, we 
provide you with possible solutions and a game plan. You can’t afford to wait. The time for your business to flourish 
is now. You aren’t in this alone. We will be by your side every step of the way, helping you turn your business dreams 
into a reality!
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95% OF ALL BUSINESSES  
CAN FINANCIALLY BENEFIT 

FROM OUR SERVICES
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“ACCESS THE RIGHT MONEY, AT THE RIGHT 
TIME, IN THE RIGHT WAY!”  

-  Brian Rassi



APPETIZING 
FUNDS

When the right money is 
within reach, the possibil-
ities are delicious. 
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$60,000 IN LESS THAN
3 WEEKS



Step1: Initial call to formulate funding needs and strategy 
moving forward.

Step 2: Get access to necessary documents and applica-
tion for the funder

Step 3: In-house underwriting and proper placement of 
file to the right funder

Step 4: Pre-approval within 24 hours for $60,000 of re-
volving credit lines

Step 5: Access to the money within 3 weeks

Step 6: Ability to easily make payroll and order food and 
supplies for the holiday season

Step 7: Picked up an additional revenue of $200,000 in 
catering contracts

“enstigate™ helped me get 
$60,000 of credit lines within 

3 weeks for our restaurant, 
which was experiencing a 
down month, and we were 

heading into the holiday sea-
son. Now, we are properly 
positioned to capitalize on 

the local catering market to 
expand our revenue for next 

year by over $200,000!”  

- GREG T.

Upon a quick, in-house underwriting review of the  
documents, we placed the file with the right funding 
source. Within 24 hours, Greg and Kathleen were approved 
for $60,000 worth of revolving credit. Within three weeks, 
they were able to use the funds to cover payroll, food  
orders, and incidentals for the rest of their successful  
holiday season. This immediately alleviated a great deal of 
stress.

Many business owners feel the pressure of a cash flow 
crunch at some point during the growth process. When 
this happens, it not only causes undue stress, but it also  
affects employee morale, the ability to make sound business  
decisions, and—most importantly—the dynamics of  
personal and professional relationships. The moment the 
pressure is alleviated, a business owner is able to think 
clearly and do what needs to be done to grow the business. 
This was the case with Greg and Kathleen.

After they were situated, we followed up to see how things 
were going. Greg invited CEO Brian Rassi in for a visit 
to the restaurant. The food was incredible, the staff was  
accommodating, and the conversation was enlightening. 
During the meal, Greg shared that he went down to a  
successful local venue overlooking the river and proposed 
a catering service for weddings and special events. His 
proposal was accepted, easily guaranteeing an additional 
$200,000 in revenue for the restaurant for the following 
year!

This is the power of access to the right money, at the right 
time, in the right way. It allows a business owner to be  
prepared for the right opportunity. It was great helping 
Greg and Kathleen get over their bump in the road. And 
now enstigate™ has an incredible steak restaurant to visit 
in the area!
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Cincinnati-area restaurant owners Greg and Kathleen were 
referred to enstigate™ solutions by another client. Our  
initial conversation with Greg was very informative: it was 
late November—the middle of the busy holiday season—
but the revenue was down unexpectedly from the previous 
month. 

The restaurant was performing well, but a $10,000  
temporary dip in revenue is understandably a cause for  
concern. After all, Greg and Kathleen—like many small 
business owners—invested their savings into the busi-
ness to get it off the ground. According to their food sup-
plier, however, the restaurant was outperforming all their  
competitors. A loss in restaurant revenue also meant a loss 
in revenue for the supplier. What affects one small business 
often affects another. It was, therefore, important we find 
a successful solution; the livelihood of many people in the 
area depended on it.

Given the overall success of the restaurant, we knew the 
solution was simple: we needed to get Greg and Kathleen 
access to revolving lines of credit. Revolving lines of credit 
would provide a safety net in two important ways. First, 
it would allow them to stop the bleed of cash flow during 
an unexpected revenue dip (with the exception of this 
one month, business was great). Second, it was the right 
funding tool to give them access to the right money should 
something similar happen down the road.
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CHEERS TO   
THE SUCCESS 
OF EXPANSION

Raise a glass to enstigate’s™  
innovative funding sources. 

Many of our favorite clients are those who come to us after they’ve been turned down by a bank. Often times, larger 
banks—and even local banks—must follow strict guidelines to approve loans. If you don’t fit within those guidelines, 
you get turned down. This puts business owners in a difficult position. Thankfully, enstigate™ solutions is positioned 
to help.

This is how Eric came into the picture. Once a month, we send out a newsletter to let people know what’s  
happening over at enstigate™. Eric saw the newsletter and reached out to us for assistance. Eric wanted to grow 
his business. He had the opportunity to pick up a large account in another region of the country, but he needed the  
capital to do so. This was a big deal for Eric. If he successfully landed the account, he would be able to expand his 
business and hire more employees.

Eric is in the business of wine—a lucky guy if you ask us. His business provides grocers with spokespeople 
who showcase the wine and help move product off the shelves. He finds and trains his staff, then places these  
representatives in his clients’ stores. Eric’s wine experts educate consumers and get them excited to try different 
products, improving the grocer’s revenue. We were excited to work with this budding entrepreneur. 

Eric had a high-interest loan he received three years prior from a private funder. At that time, he had shaky  
personal credit. This loan was his only option to get his business off the ground. When Eric came to us, his  
credit had improved from shaky to average. We needed to find a lender who could look past this and see that his  
successfully-growing business could easily handle a new loan.

$150,000 IN LESS THAN 55 DAYS



Step 1: The initial strategy led to collection 
of information, relevant documents, and a 
funding application

Step 2: The client went through our in-house 
underwriting and funding placement process

Step 3: Received a pre-approval and term 
sheet within 24 hours of submission to the 
lender

Step 4: We managed the file throughout the 
lender’s underwriting process

Step 5: The lender funded the business 
$155,000 with much better loan terms

Step 6: Cut client’s monthly loan payments 
by 40% overnight, allowing him to easily 
execute his vision 

Step 7: Client expanded his business and 
grew his market
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Luckily for Eric, we have access to thousands of funding sources. These finding sources range from well-known  
institutions to unique lenders that specialize in niche business categories. All of our funding sources, however, are 
reputable and properly vetted before we add them to our database. In this case, we found a lender who was seeking 
the type of business loan Eric needed.

After a detailed underwriting process, we successfully placed Eric’s file with a lender who met our criteria. Eric  
received a loan for $155,000—enough to both pay off his existing high-interest loan and give him the capital  
necessary to execute his plan. And we lowered his monthly payments by 40%!

Eric was extremely happy with the entire process, and he landed the new contract. Cheers to that!

“enstigate™ was able to pay 
off a high interest loan to 

give me the working capital  
necessary to capitalize on 

a huge new contract with a 
national grocery to double 

my business within the next 
year and cut my monthly 

payments by 40%!”
  

- ERIC H.
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Step 1: Formulate a strategy for the right funding

Step 2: Get access to the funding application and documents for funding source

Step 3: In-house underwriting and proper placement of file with the right funding source

Step 4: enstigate™ helps with the proper accounting work

Step 5: Access to $8,000 line of revolving credit within 48-hours

Step 6: Within three months, enstigate™ delivers a second funding source of $24,000

Step 7: Client uses funds to expand business space, while maintaining proper cash reserves 

When George came to us, he was eight months into running a business with a partner. Both were working hard to get 
their window tinting and automotive detail business off the ground. The business was running smoothly: they were 
generating consistent revenue and slowly trending upward. But both George and his partner were ready to take the 
next step and grow their business with the right opportunity.

George was open to accessing more money, whether through funding, savings, or knowledge solutions. We knew at 
enstigate™ that if George and his partner had just a bit more cash flow, they could wisely invest in the growth of their 
business.

George’s retail space was bare and bland. It didn’t present the image he wanted. Every time George put rims on the 
wall, a customer would walk in and buy them. He realized that if his retail space was fully stocked with merchandise, 
customers would be more likely to make impulse purchases while they waited for their cars to be tinted and detailed.

REVVING UP THE  
AUTOMOTIVE GAME

In order to win in business, you must leave 
your competition in the dust.

RECEIVED $32,000

“enstigate™ helped me get $8,000 right away when no one wanted to 
lend me any money. I was growing and just didn’t meet the requirements 
for most lenders. As we continued to grow, enstigate™ got me another 
advance of $24,000, so we could buy more inventory and merchandise at 
discounted prices.”   - GEORGE D.
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Access to more money would help George and his partner purchase more merchandise, order materials in bulk for 
greater profit margins, and update their POS system to streamline accounting. We knew we could easily help George 
access the cash he needed to improve the business.

We quickly matched George with the right funding source to get him a revolving line of credit. The funding source 
required the business’s QuickBooks account be updated before approval. George isn’t tech-savvy, so we had an  
enstigate™ team member update, format, and submit his QuickBooks account to the funder for review and approval.

George and his partner were approved and received $8,000 right away. Even small amounts of funding can 
work wonders for a growing business. The $8,000 was what George needed to implement business growth. He  
immediately upgraded his POS system. This small change alleviated labor-intensive accounting and streamlined 
large-order invoicing. George also launched a reward-based marketing campaign to boost merchandise sales in his 
retail space.

After three months, we visited George’s business to check-in. Not only was his retail space filled with merchandise, 
but the business was tricked out and fully branded to match the image George had envisioned. The business was 
taking off and it was time to get George and his partner access to more funding.

George would use the next round of funding to build a cash reserve, giving him the ability to jump on future business 
opportunities. He had his eye on a tire business in the same shopping center. The purchase of the tire business in 
conjunction with his existing tinting and detailing business would help skyrocket his revenue.

We updated George’s file and placed him with a lender who gave him another $24,000. This increase in cash flow 
allows George to work toward a fully-realized vision for his business. In most cases, access to a bit more money is 
all a business owner needs to capitalize on opportunities and expand the business. George and his partner trusted 
enstigate™ to steer them in the right direction, and their business is better for it!
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Luis owns a unique art gallery and venue that was attracting quite a crowd. He contacted enstigate™ because the 
space next to his opened up. He wanted to secure the location to expand. His business was showing growth, but 
a bigger space meant more galleries and larger special events. The money Luis needed would be used to grab the 
neighboring location and build out his existing space. An expansion would surely increase revenue, but the clock 
was ticking. Luis needed to secure substantial money fast if he was going to beat out the competition for the newly 
available real estate.

Luis’s business was bringing in plenty of money (not a bad problem to have), however, it was mainly cash. Like 
many business owners, Luis didn’t claim all of this cash as income. In fact, most of the money wasn’t placed into the  
business’s bank account.

With alternative business ventures like Luis’s, lack of claimed income can be problematic when trying to gain access 
to funding. In this case, we knew the only route to take was credit-based funding. We needed a funding source that 
didn’t require cash flow documents to access the right money.

To add fuel to the flame, Luis’s personal credit profile wasn’t sufficient to get access to money. Certain requirements 
must be met to gain approval of funding: a nice mixture of revolving lines of credit, term loans, length of credit history, 
balance-to-limit ratios, credit score, and age of the borrower. But we weren’t giving up on Luis. After all, if we didn’t 
resolve this problem, we couldn’t call ourselves enstigate™ solutions.

In Luis’s case, we discovered one of his business partners could qualify for the funding needed. With the partner’s 
credit profile, we didn’t need to worry about the revenue documentation many of our funding sources require for 
approval. This funding method is one we often use for start-up ventures in the pre-revenue stage. Family members 
and friends of entrepreneurs may lend their personal credit in lieu of funds to gain access to funding for new business 
ventures.

The great thing about this approach is the funding doesn’t show up on the co-signer or borrower’s personal credit 
profile. The funding amount only shows up on the business credit profile. The co-signer’s personal credit profile is 
therefore protected, even though it is used by the business to gain access to the necessary money.

Within 48 hours, thanks to Luis’s cosigner, he was pre-approved for $40,000-$60,000 of funding. Within three weeks, 
Luis had his $41,000, enough money—in enough time—to secure the neighboring space. Even better: the funding 
came with a 0% interest rate for 6-12 months and flexible payments plans. This flexibility made it easy for Luis to cover 
the payments while he built-out the new space.

This is what we mean by the right money, at the right time, in the right way. The success of your business depends 
on it. This is why we urge business owners to take action before you need access to more money. You want to be 
prepared and ensure a successful outcome when the right opportunity comes your way.

In Luis’s case, it all worked out, but even if he didn’t have a partner who qualified, we would still have found him 
the money. But it would have taken more time—enough time that he could have lost the neighboring location to  
another business. That would have been a major missed opportunity. Shaping a successful business is an artistic blend 
of preparation and opportunity. It is, therefore, always better to be proactive rather than reactive. 

“enstigate™ was able to get us $41,000 with no doc requirements for a startup 
because we needed to lock down the space next door to expand.” 

- LUIS M.
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THE ART OF
FUNDING

A masterpiece in professional 
funding solutions.

$41,000 IN LESS THAN 21 DAYS

Step 1: Initial formulation of funding need 
and strategy

Step 2: Get access to funding application 
and documents for funders

Step 3: In-house underwriting and proper 
placement of file with the right funder

Step 4: File required a cosigner added to 
the application

Step 5: $41,000 of funding pre-approved 
within 48 hours

Step 6: Access to the funds within three 
weeks or less

Step 7: Money used to expand the space 
and create cash reserve



SOUND GROWTH
ADVISE

When passion aligns with 
support, immense results are 
achieved.
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RECEIVED $259,500 

enstigate™ CEO, Brian Rassi, met Wanda, an accomplished business owner, at a conference. Always networking, Brian 
shared a meal with Wanda between training sessions, so the two could talk shop. Brian and Wanda naturally discussed 
business growth.

Wanda has been in business over 13 years, employs 3-4 people, and brings in good revenue. She is passionate about 
her business and was, of course, interested in making it grow, but she didn’t have the necessary cash flow. Brian asked 
if Wanda had ever considered searching for funding to fuel her intentions.

Wanda didn’t think it was possible for her to gain access to more money. After a few basic questions, Brian assured 
Wanda enstigate™ could help. Wanda decided to think on it and discuss the topic with her husband during their yearly 
business retreat—an annual trip they take to regroup and focus the business in the right direction.

We didn’t hear from Wanda for a few months and then, out of the blue, she called. She had read an article in our 
monthly newsletter about a great credit product we often use with our clients. Wanda was experiencing some  
unexpected cash flow issues and it was nearing the holiday season. She wanted to make sure she had enough funds to 
take care of payroll before the start of the holiday.

Within 48 hours, we got Wanda access to a $24,000 line of revolving credit. She couldn’t believe how easy it was for 
enstigate™ to get her approved. Now Wanda had no need to worry, and she had a safety net in case something like 
this happened again. After seeing what enstigate™ could do for her, Wanda went on her annual business retreat to 
formulate a plan for growth. 

Wanda came back from her retreat with a mission and a number: $260,000. This amount of funding would al-
low Wanda to hire more employees, improve the technology of her business, and increase revenue. And she was  
prepared. Wanda had all of her records in order—nothing had been overlooked. It was impressive how detail-oriented 
she was.

We were able to quickly secure Wanda a loan but for a lesser amount than she requested: $190,000. Despite how 
prepared she was, we learned during the process that Wanda had subpar personal credit. It wasn’t that she didn’t 
make her payments on time. Like many business owners, Wanda had used her personal credit cards to grow the  
business over the years. Her subpar credit was due to the high balance-to-limit ratios on her personal cards.

We needed to put a plan in action that would both untangle Wanda’s personal funds from her business funds and 
strengthen her business credit. Wanda didn’t know how to utilize business credit effectively. Fortunately, here at  
enstigate™ we do, and we’re happy to help. We didn’t waste any time helping Wanda build her credit profile the right 
way. We were then able to move her personal debt over to the business. Now we needed to focus on her business 
credit so we could get Wanda the additional $70,000 she needed to execute her plan for growth.
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We quickly learned Wanda and her husband, Michael, hadn’t saved much money for themselves over the years. This 
is a common mistake many business owners make, and it’s understandable. Many small business owners get stuck in 
the mindset that they must pay for everything else before they pay themselves. We showed Wanda and Michael how 
to restructure their cash flow to systematically save money and pay down debt, while still retaining enough cash flow 
to run the business effectively. 

We set up bi-monthly conference calls to check-in, provide accountability, and ensure the plan continued smoothly. 
The small changes we made allowed Wanda and Michael to use their business debt more effectively and retain a  
major portion of their $190,000 loan as a cash reserve for future use. 

It only took two months before Wanda began receiving offers from other lenders with rates and terms she couldn’t 
refuse. She received an offer that allowed her to transfer the business credit card debt to a new card with 0%  
interest for 12-18 months. This saved her even more money.

It wasn’t long before Wanda was able to hire three new team members and move into a new office space. More 
clients were coming in, taking her business to another level. Wanda trusted enstigate™ with her business and she 
and her husband are better for it. Through expansion and smart business decisions, Wanda has transitioned more 
control over to her employees, allowing her to focus more on her personal life and other passions. That’s what  
every business owner wants: a successful business and the free time to enjoy the success. And it all began with a  
conversation over dinner.

Step 1: Within 48 hours, accessed a $24,000 line of revolving credit

Step 2: Within 5 weeks, accessed and additional $190,000 business loan

Step 3: Restructured business cash flow for better accountability and savings

Step 4: Repair and build business credit for future funding needs

Step 5: Transferring personal debt to business debt increased personal credit score

Step 6: Wanda and Michael have more free time to enjoy life with their daughter

Step 7: The business is positioned to capitalize on future opportunities for success

“enstigate™ helped us obtain $259,500 in funding that 
has fueled product improvements and team expansion 

that is going to catapult us into 7 figures within the year…
maybe even 6 months!”

  
- WANDA & MIKE T.
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Stephen became an enstigate™ client thanks to his killer mac n cheese recipe. CEO Brian Rassi met one of his business 
associates for lunch at an incredible BBQ restaurant. As they were leaving, Brian’s business associate introduced him 
to one of the restaurant owners, Stephen. Brian gave Stephen his card and the networking began (it’s impossible for 
Brian to keep his card in his pocket and simply enjoy a meal).

Stephen took one look at the business card and lit up. He and his partner were opening a second restaurant location 
but had recently been turned down for additional funding by both a bank and an alternative funder. They didn’t meet 
the requirements. Many business owners face this challenge because they simply don’t know all the options available 
to them. That’s where enstigate™ comes in.

We have many different methods we use to get you access to the right money. Without a knowledgeable  
representative on their side, many business owners get frustrated spinning their wheels and give up. Brian scheduled 
a meeting with Stephen and his business partner on the spot.

During our first conversation with Stephen and his partner, we learned the issue wasn’t their first restaurant’s revenue. 
It was the cash reserves of the second location they were about to open. The month leading up to a new restaurant 
opening is stressful, especially if you’re working with a thin cash reserve like Stephen and his partner. They wanted to 
ensure they had enough cash to staff the new venture and order plenty of supplies for the opening.

In the couple months leading up to the new restaurant opening, the other avenues from which Stephen and his  
partner sought funding ran their credit and dropped their scores. They were denied funding and their credit took a hit. 
Action alone can sometimes hurt your chances of gaining access to the right money at the right time. At enstigate™, 
however, we go out of our way to protect your score with all of our funders, so if they need to pull your credit, you 
will pass with flying colors.



Step 1: Formulate funding needs and strategy

Step 2: Gain access to necessary documents 
an application for funders

Step 3: In-house underwriting and proper 
placement of file with the right funder

Step 4: Within 24-hours, pre-approved for 
$22,000 of funding

Step 5: Found a monthly cash flow savings of 
over $1000 with a service provider

Step 6: Had access to money within three 
weeks

Step 7: Used money to open a second  
restaurant location while retaining proper 
cash reserves
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HUNGRY
FOR MORE
BUSINESS 

enstigate™ has the right ingredients 
to create a recipe for success.

We determined using the cash flow from the first restaurant was the best solution for Stephen and his partner to 
get approved. However, we made sure they gained access to funding in an unsecured fashion so they could allocate 
money to any area of the business. This flexibility was critical. We also structured their repayment plan so as not to 
cause any undue burden on their first restaurant.

Profit margins in quick-service restaurants are often smaller, so any major spike in expenses can quickly set a business 
owner up for failure. It wouldn’t do any good to get Stephen and his partner funding if it placed their business in a 
position where it couldn’t support the repayment terms. This is why enstigate™ performs in-house underwriting: to 
predetermine the best and most viable funding options based on your business’s particular circumstances. This extra 
layer of protection is why we’re able to get deals like Stephen’s done when others can’t.

During the funding process, we were also able to find Stephen and his partner savings that amounted to an extra 
$1,000 in monthly profit. Through our solid business relationships, we can save our clients more money than ever 
before. In fact, on average we save our clients up to $200,000 depending on your business’s assets, your years in 
business, the number of employees you have on staff, and other circumstances.

Within three weeks, enstigate™ got Stephen and his partner $22,000, just in time for the opening of their second 
location. They were both pleased, especially since they had hit so many obstacles searching for the right money on 
their own. Now they could turn their focus to successfully running their second restaurant (and making more of that 
mac n cheese Brian loves so much).

RECEIVED $22,000

“enstigate™ helped me get $22,000 
in working capital to help me get my 
second restaurant location open! 
From start to finish, the process was 
really simple.”  
  - STEPHEN T.



COMING
RIGHT UP

The right funding solutions 
served to perfection.

enstigate™ solutions: case studies

  13

$10,500 IN LESS THAN
5 DAYS



In Douglas’s case, we performed a two-step funding  
method. Our first step was to access the right money  
quickly. The second step was to use the money the right 
way to get the best result. In less than five days, we got 
Douglas access to $10,500 in his business checking  
account.

We pinpointed the exact amount of personal debt  
Douglas needed to pay down to increase his credit score, 
so he could qualify for more funding should he need it 
in the future. The rest of the money was used to run his  
business while his score was improving.

We love the two-step method and perform them often. 
It allows business owners to piece together their funding 
needs in a safe way—the right way. This goes back to our 
in-house underwriting process. It doesn’t do you any good 
if we get you access to money you can’t afford to pay back.

Too often, business owners get in a bind and make the  
mistake of accepting money from the wrong funding 
source. We’ve seen too many businesses fail that way. We 
will never put you in that position. If you fail, we fail, and 
our funders lose money, as well. That’s not a good scenario 
for anyone involved.

We firmly believe in our detail-oriented, in-house  
underwriting process. We want both you and the funder 
to be excited and develop a lasting business relationship. 
Many funders will provide multiple loans to business  
owners as they show their ability to pay back the funding 
on time. Like you, funders want your business to succeed. 
It’s a symbiotic relationship. This is why we go out of our 
way to do it right the first time—the right money, at the 
right time, in the right way.
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Over the years, we’ve developed a reputation for providing 
the right funding sources to meet the needs of business 
owners in unique situations. Douglas was one of those  
clients in a unique situation.

Douglas opened a New York deli in Florida, hoping to  
attract both snowbirds and locals alike. This was  
Douglas’s first restaurant, and he poured everything he had 
into it. The restaurant had just gotten up and running, but 
he opened the doors at the start of summer. Business the 
first few months was great, but late summer is notoriously 
slow for Florida restaurants. His cash flow began to drop, 
and Douglas understandably became concerned. That’s 
when he contacted enstigate™.

Douglas had excellent credit, but his card balances were too 
high to access some of our specialty funding sources that 
cater to no-document, start-up businesses. We needed to 
transition to funding sources that can make quick decisions 
based on other criteria.

After receiving the application and funding documents 
from Douglas, we performed an in-house underwriting  
review. We do this to ensure we flush out the items 
that can cause a denial by our funders. Our in-house  
underwriting process is why we are highly successful  
obtaining money for our clients. We tailor every funding 
submission, making the process a win-win for everyone  
involved.

Step 1: Formulate funding needs and strategy

Step 2: Gain access to necessary documents 
an application for funders

Step 3: In-house underwriting and proper 
placement of file with the right funder

Step 4: Within 24-hours, pre-approved for 
$10,500 of funding

Step 5: Gained access to the funds within 5 
days

Step 6: Payed down personal credit card  
balances to boost credit score

Step 7: Used the remaining funds to support 
the business

“I opened a new café that was less than four 
months old, and I needed some additional 

capital to bridge the gap going forward. 
enstigate™ really came through fast.” 

  
- DOUGLAS B.
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TAKING BUSINESS 
IN STRIDE

Hard work and a solid plan help 
ensure a healthy business.

Brian Rassi, enstigate™ CEO, is author of the book MeFormula. MeFormula is based on the concept of  
personalization, helping business owners and entrepreneurs center their lives around their own needs and wants. The 
section of the book focused on health and wellness caught the attention of Mike and Greg.

Mike and Greg are accomplished professionals in the field of health and wellness. They were teaming up to build 
a business from the ground up. They discovered a particular ingredient in supplement products was giving people 
amazing results. Their plan was simple: they would create a new product focused on this ingredient and distribute it 
to the public. The product would be tailored to health and wellness professionals such as trainers, sports doctors, and 
athletes.

It was critical to formulate a solid, well-laid-out business plan to get the project off the ground. We immediately went 
to work customizing their business plan, proforma, funding write-up, pitch deck, and 100-day action plan. These are 
the essential documents needed to generate active interest from funding sources. 

Next, we structured a management plan that would accommodate the vision and mission of the business. Planning a 
structure, generating estimates, and formulating partnerships breathes life into a project. It’s also the due diligence 
necessary to flush out any inconsistencies in the business plan before it lands in front of a potential investor.

Once the plan was complete, it was time to get it in front of the right people. We set up a meeting with an  
interested party and helped prepare Mike and Greg. This extra preparation is critical to generate the momentum 
needed to move the funding process along with the funder. 

Two weeks after the meeting, the original funder brought in another funding source to partner in the deal. We 

RECEIVED $175,000



Step 1: Create funding documents (business 
plan, proforma, funding write-up, and pitch 
deck)

Step 2: Develop a business strategy and 
platform and find a marketing partner to add 
to the team

Step 3: Raise awareness and coach clients 
on what to say to the funder to gain interest

Step 4: Plan and attend initial meeting with 
all involved parties

Step 5: Funder places $175,000 into the 
business

Step 6: Facilitate branding, project man-
agement, launching, and distribution of the 
product

Step 7: The clients launched a fully-funded 
project within 120 days
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helped Mike and Greg revise and facilitate the funding documents to quickly bring the second funder up to speed. 
This rapid customization showcased Mike and Greg’s efficiency and led the funding sources toward making a positive 
final decision.

The gang at enstigate™ helped Mike and Greg expertly roll-out a project and gain the trust of the funders. When it 
comes to raising money, it’s critical to make the right first impression. Funders look for credibility, integrity, reputation, 
organization, and responsibility. Mike and Greg had these qualities. We simply helped make them shine.

In only five weeks after their initial meeting, with careful negotiation, both private funders allocated $175,000 to Mike 
and Greg’s project. When it comes to gaining enterprise capital from private sources, it’s most important to the funder 
that you are who you say you are. After all, the business does not yet exist. It is you the funder invests in. Our job is to 
present you in the best possible light.

We take an active role throughout the funding process, because each client has different strengths and weaknesses 
in need of accountability. Our attention to detail brings your vision to life. We strive to get you the right money, at the 
right time, the right way, so you can be successful. We think that’s a healthy approach to business.

“With enstigate’s™ help, we built 
a successful business plan, roll-out 
strategy, and company structure, 

tapping into our true authentic 
power to attract the team members 
necessary to fulfill our purpose and 
mission. We gained momentum and 
the confidence to present our plan 
to investors who eventually placed 
over $175,000 to get our start-up 

off the ground!”
  

- MIKE C. & GREG H.
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Step 1: Create funding documents (business plan, proforma, funding write-up, and 
             pitch deck)

Step 2: Develop an online strategy and platform and find a marketing partner to add to   
             the team

Step 3: Raise awareness and coach client on what to say to the funder to gain interest

Step 4: Plan and attend initial meeting with all involved parties

Step 5: Funder places $375,000 into the business

Step 6: Facilitate branding, project management, launching, and distribution of the 
             product

Step 7: The client launched a fully-funded project within 88 days

Over the years, we’ve met many successful people: the types truly gifted in their selected field. Tony is that type. Tony 
is a scientist who has a talent for simplifying complex explanations—such as bodily processes and 
nutrition—into a language the common person can understand. 

Tony’s vision was the creation of a mainstream nutritional product that could be distributed to the masses via an  
online platform. His idea was great, but he was missing a well-formulated plan and needed help recruiting a team that 
would attract the right investor. Once he shared his ideas with the team at enstigate™, we were off and running.

NURTURING
THE DEAL

It takes a palpable business plan to entice the 
right investor.

RECEIVED $375,000

“With enstigate™, I was able to build a business plan, raise 
$375,000, set-up the business, bring most of the neces-
sary vendors to the table, structure the operation, develop 
a sustainable marketing plan, and launch my company in 
less than 88 days!”

- TONY W.
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We quickly created a business plan, proforma, funding write-up, pitch deck, 100-day action plan, and a roll-out  
strategy. Then we found Tony an internet guru to help with distribution and a graphic artist to create product  
branding, labels, and packaging. Within a few weeks, Tony went from a one-man organization to a well-oiled team. 
It was important we helped Tony put together the right team to entice the right funder. It was also important to gain 
momentum quickly so when Tony came in contact with the right investor, they would intuitively know the only thing 
missing was the capital.

Once we found an interested investor, it was time to set up a meeting and get the funder comfortable with Tony’s 
team, business plan, marketing strategy, product science, and 100-day action plan. This is a critical step to accessing 
enterprise capital. The funder must place their trust in Tony, and the initial meeting must display the competency of 
the business from top to bottom.

Within a month, the funding source felt comfortable partnering with Tony and invested a sizable $375,000 to get 
the project off the ground! Once the money was in place, we helped Tony execute his well-laid-out plan. All the hard 
work leading up to this moment paid off. And when there are hiccups (and there always are), they are easily overcome  
because the plan is solid, and the resources are available. This is one of the most exciting times for any business own-
er: when you see your vision come to life.

In the beginning, the toughest hurdle to gaining access to money is trust and credibility. When you have the right  
people surrounding you, it makes it easier to get the Yes! you’ve been waiting for. At enstigate™, we enjoy helping 
clients through the pre-launch stage of their start-up. We’re just as excited as you to make your dream a reality, and 
we are experts at showcasing you the right way to attract the right money.

We commend the courage it takes for entrepreneurs to materialize their ideas, and we’re here to help you do it.  
enstigate’s™ combination of entrepreneurial experience and access to funding makes us an invaluable resource for 
any start-up. We work diligently to get you the right money, at the right time, in the right way. Give us a call and see 
what dreams we can make happen today.  


